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A Theory of Identification

I.
Introduction


This paper is about identification of individuals with actors in their relevant environment and on the implications of this identification for non-market choices. 

a.
Let us start with an example: In a movie, a burglar is in someone else's house searching for valuables. One hears the owner of the house coming back. The questions the spectator asks himself is: Can the burglar successfully escape? Let us turn into inverse constellation: In a movie, we see a man returning home, parking his car in front of his house and opening the door with the keys. When entering the house, the spectator hears a strange noise. The question that the spectator asks himself then is: Will the owner of the house escape this dangerous situation? Already these two little examples illustrate that we, as spectators of our environment, have a tendency to identify with an actor in this environment. These examples illustrate, moreover, that we are open to identify with (nearly) any actor in the perceived environment (in the above given example a decent individual or a burglar) depending on the frame of the situation. This concept of identification is by no means new; the entire movie industry is built upon it. The aim of this paper, however, consists in, first, relating this idea of identification to a more general conceptual framework and to apply it to non-market choices, in particular to voting. 

b.
In the subsequent section of this paper (II), I will relate the concept of "identification" to the perspectivist/constructivist approach "of creating a new reality" by ascribing a certain meaning to the "hard facts" we observe. The frame adopted by the individual, when creating this reality, is not stable, but the object of change; a change to which the environment itself, by means of a complex communication process, contributes. "Identification", hence, can be seen as a frame that the individual adopts (partly) in response to the observed environment. The third part (III) of the paper argues that there exists a "natural tendency" for identification and tries to explain this identification in the light of the attempt to  realize utility gains: We seek identification, because watching our environment with identification yields an in increase in utility vis-à-vis watching the world without this identification. In the last part of the paper (IV), I relate this concept of identification to choices in the political arena, in particular to voting. Whereas this paper, inter alia, suggests to interpret voting as an "applause" to that political actor with whom the voter identifies, several characteristic features (in particular, the interactive relation between political actors and voters) distinguish "standard expressive voting theory" from the concept of identification suggested here. 

c.
The reader will realize that the three sections of the paper are relatively independent of each other. In particular, the theory of identification as suggested in the first two chapters is a general concept that is not limited to voting. On the other hand, theories of expressive voting, elaborated as they are, can be further refined in various ways, without necessarily embracing the general concept of identification as suggested here. Still, the treatment both of the general concept of "identification" and the concrete application with respect to voting seems to be a fruitful endeavour.  

II.
Perspectivism: Creation of a reality according to the window of the world 


We perceive the world around us only in the light of that perspective, which our "window to the world" enables us to see: We see what we can see when looking through this window, and we may see a different picture when using a different window. A lawyers' joke runs along these lines: A professor of canon law is on the top of a tower. What does he see underneath him? The answer is: Clergymen and lay men. We do not see the reality as such; the reality we perceive is the result of the perspective adopted.

1.
Perspectivism


The said perspectivist approach is of importance for various scientific disciplines, and even for the scientific "meta-discussion" on fundamental scientific revolutions. Very much along these lines, Buchanan considers himself a "perspectivist", who has opened a new "window to the world" and seeks to convince, by scientific dialogue, other spectators to share his view. Modern constructivism
 pursues this concept in a radical manner: Theory determines what we can observe
. And the "structure of scientific revolutions" (according to the Kuhn concept) is just the extension of this general approach with respect to shifts in the paradigmatic view to the world.

2.
On frames and context-dependent choices

a.
The concept of a creation of reality according to a distinct perspective adopted by the observer has also proven an important explanatory tool with respect to more "down to earth issues". Is a glass with water in it up to middle half full or half empty? This concept has, in particular under the label of "framing", found the interest of economists. Whereas explanations along these lines have found general interest, the pertinent literature carries with it the side taste of focusing on behavioral anomalies. 

b.
The literature on framing
, has emphazied, first, that the frames adopted define and structure the choice setting by providing the criteria for selecting and ordering the possible alternatives and, second, that switches of frames occur if the "old" frame loses its ability to structure the environment for the individual such that this individual can no more effectively discriminate between the available alternatives. Prospect theory, moreover, has provided, inter alia, a powerful explanation for the endowment effect (see e.g. Curran 1999): Due to a value function with is concave for gains and convex for losses individuals behave as risk avoiders with respect to gains and as risk lovers with respect to losses. The phenomenon of context-dependent choices is not limited to regular markets: On the one hand, the pertinent literature has extended this concept to legal (judicial) decision making
, showing that the same option (say, a verdict for a certain crime) is both evaluated more favorably if presented as an intermediate among neighboring options (and as not an extreme) and if presented in the additional context of a similar, albeit clearly inferior, option (and not only as one of two available options). On the other hand, prospect theory has been applied to politics
 arguing that the phenomenon of "loss aversion" applies to political choices in terms of preference for the political status quo over any alternative status with the same expected value. This analysis also illustrates why individuals tend to favor the incumbent political force when times are good ("loss aversion") and tend to opt for the riskier political alternative in bad times (behaving thus risk seeking in the domain of losses). The pertinent literature also emphasizes the importance of labelling of political issues in the "right frame".  

c.
Whereas this literature has proven highly relevant with respect to the context-dependence of choices, i.e. with respect to differences in choices according to the frame applied (in particular, according to the presence/absence of other options and to changes in the relevant reference points), it presupposes, by and large, the choice setting itself to be objectively defined. More specifically, it assumes that the choice setting, albeit appearing differently in the light of other options available, actually ("in reality") is and remains identical. 

This is, however, only half of the story: Individuals also differ in their choices according to the way, how they perceive the situation "as such".

3.
Defining the choice setting: Is "news" already "information"?

a.
In this respect, recent contributions in the literature on speculation, price formation and volatility in stock and foreign exchange markets have emphasized that "news" is not necessarily equivalent to "information".
 The main problem in these markets consists in attributing information value to news, and individuals differ systematically in their capacity of doing so. This systematic divergence in the capacity to interpret price changes in the light of the pertinent underlying fundamentals may cause erroneous choices of the less informed individuals and may even generate shocks within the said markets. 

b.
The pertinent question is, however, not confined to financial markets. To make "information" out of "news" is quite a general issue. Moreover, it is not only informational value that individuals ascribe to "news", but it is, in general terms, "meaning" that they attribute to "facts". When factually seeing a certain situation, individuals will assign and ascribe a certain "meaning" to these facts, and the meaning ascribed will differ according to the perspective adopted. The choice setting is, hence, not identical for different individuals, who do not share the same "window to the world"; moreover, the choice setting is not identical for the same individuals, if he switches from one window to the world to another. 

4.
The creation of realities as a product of a complex communication process

a.
In practically all social interaction, we attribute, as pointed out above, a certain meaning to the facts perceived, and we create (not: "reveal") thereby a distinct reality. In terms of the constructivist school of psychology
 it is the observer, who essentially creates a reality through this very process of ascribing meaning to the facts perceived on the basis of his "window to the world". Note that under the constructivist approach, there is no criterion external to the individual's own evaluation of "reality"; it is the individual himself who creates this "reality". Conflict, therefore, arises, when individuals make contradicting ascriptions to a factual situation they jointly perceive: The conflict in this situation is due to the diverging "realities" as created in the same situation by each actor on the basis of his distinct window to the world. 

b.
This paper is not a contribution in perspectivism, constructivism or psychiatry. What is, however, of importance with respect to this paper is that we, as individuals, constantly and persistently ascribe a "meaning" to our environment, and that we ascribe this meaning according to the frame that we apply to the respective situation. This frame is not stable, but in itself the object of change. And, as is to be emphasized, the entire environment, and also (albeit partly) the situation itself, as factually perceived, determines (and "feeds back" to) the frame adopted. The relevant process of ascribing a specific meaning of facts is thus embedded in a complex communication process. 

c.
Modern communication theory
 holds that communication is a complex systemic interaction. Communication is always carried out simultaneously on various levels, the most important which are the (i) factual or issue level ("Sachebene") and (i) the relation level ("Beziehungsebene"). In this interaction it is always the recipient of a message who creates its meaning. Therefore, errors in communication may not only arise because of different linguistic usages of the language employed by the "sender" and the "recipient", but also, and quite importantly so, because of a specific evaluation of the communication situation by the recipient of the message, in particular on the basis of the recipient's interpretation of the character of the "sender" ("I know who this guy is and I know what he means by saying this"). In general terms, the recipient of the message will use all information available to him to "make sense of the message". It is, therefore, the entire communication setting that, as seen in the perspective of the recipient, ultimately determines the understanding of the message. 

5.
Examples from legal and political choice

Examples are ubiquitous. 

a.
The concept suggested here applies, inter alia, to legal litigation. Differently to alternative approaches (that regularly emphasize the importance of convincing the judge of a certain result) this concept holds: Judges will decide a legal case according to the window to (or perspective of) the case he ultimately adopts. This prediction may seem trivial in cases where the issue is whether a normative conflict of say, "public interest" versus "individual freedom" is at stake. The theoretical approach is, however, by no means confined to these "glamorous" cases. It is, in particular, not confined to issues of legal (doctrinal) classification
, but also, and very much so, applicable to "factual evaluation" in, i.e. to attributing a certain meaning to the facts of the case. 


Consider the following example (a real case from the Vienna Criminal Court in 1985): 

In a robbery case, two young women (A and B) were charged of having offered themselves for sexual adventures to men in public places and, after having been invited to their homes, have anaesthetized these men by means of sleeping pills in alcoholic beverages in order to rob their valuables. The two women charged were extremely different in their characters. Whereas A, a charming and quite attractive person, was the driving force, B was the "fellow traveller". 

In this court case, lay judges were competent to decide on the guilt of the accused. During the procedure, the victims (the anaesthetized men) had to identify the two women. Whereas all victims were in a position to identify A, they were uncertain about the involvement of B; no one could remember her for sure. The only exception was victim X. Victim X approached the bench and stated, without even having properly looked at the accused, that he was absolutely certain that A and B robbed him. Upon the question of B's lawyer how he could be so sure without having properly looked at the accused, X grew angry and confirmed, in loud words, that he was absolutely sure about the identity of B. Upon further questioning regarding the source of this security, the victim grow more and more angry, shouted at the Court and insulted the lawyer. In the end, the lay judges held B guilty for robbery in all the instances where the victims had seemingly been uncertain as to the identity of B, but considered B innocent with respect to the alleged robbery against X, i.e. that victim who was the only one to clearly identify B. 


What explains this seemingly puzzling result? The explanation is a change in the "frame" by which the jurors have evaluated the facts of the case: In all instances except for the "special case" of X, the jurors have seen the case as one where an aggressor, the "bad woman", robs a victim; the jurors have identified (solidarized) themselves with the victims. In case of the "too straightforward identification" of B by X, the self righteous appearance of X gave rise to a switch in the frame. The jurors evaluated the behavior of X as an "unjust aggression" towards B; they identified (and solidarized) with B and protected her by not returning a verdict for this incidence. 

Generally speaking, in order to win a legal case, the party has to present both the facts of the case and the pertinent legal concepts such that he convinces the judges (jurors) to see the case through the window (frame) offered; otherwise the party is likely not to prevail.

b.
Similar examples abound in the political arena. Here also, "news" is not equivalent to information, and the political actors' goal consists in offering the right perspective for interpretation of either factual news or new problems. Is atomic power good or bad? Is joining the European Union good or bad? Is the joining NATO good or bad? Also in politics the complex process of political discussion and communication itself influences the frame ultimately adopted by the individuals in their evaluation. As an economist, one may, in an initial reaction, be tempted to reject any reasoning along these lines on the basis of constant preferences. Such a conclusion would, however, be premature. Already Buchanan has emphasized that the democratic process almost by definition is open to discussion and, therefore, for changes in individual values that occur as a result of this discursive process.


But what about the objection that there is, in competitive political systems, an offsetting effect such that the frames explicitly or implicitly proposed by either political actor "cross out" in the overall? Some authors seem to suggest that the competitive nature of political interaction reduces the effect of political framing.
 My suggestion would go in the opposite direction: "Framing" of political issues is the paramount exercise in the political enterprise: Political competition is primarily a competition of frames offered, and only in the second place a competition of other factors in the stalemate of offsetting frames. Legal litigation may again serve as the analogue. Whereas each side proposes "its frame" to the case, the judge, as least regularly, does not decide "in the middle" of theses frames, but ends up by following one party. The very process of litigation consists in convincing the judge to adopt one's own frame. Similarly, in the political arena, political competition essentially consists in offering alternative frames and to convince the voters, by a great variety of rhetorical, presentational or ideological reasons, to accept the frame offered. In the light of the approach taking here, voting patterns are the outcome of a competition between frames. Political framing does not only a concern policy issues; the same process applies to the person of the political actor himself. I will turn to the issue of "identification" in the subsequent section. 

III. Why identification?

1.
Identification as a utility increasing device 

In the preceeding section, I have tried to show that the meaning of facts is not a "meaning per se", but a meaning depending on the perspective adopted; it is this perspective that creates the reality. In the second section of the paper, I shall add a further, very straightforward point: Individuals do not only use frames to attribute a meaning to the facts perceived "as such", but individuals artificially adopt frames in order to increase their utility when watching the environment. The frames employed to realize these utility gains are those of "identification". We identify with an "actor" in the relevant environment, because such an identification gives a particular meaning to the facts perceived; it turns an objective "sequence of events" into a personal experience. Further: Because identification with an actor increases the utility from watching the environment, we, as individuals, have learned to derive this utility by "automatically" screening situations for possible identification and we "automatically" identify with some actor in the environment, if the situation so allows. 

2.
Standard examples

"Identification" along the lines suggested above is a general principle. Examples abound. 

a.
Childrens' behavior provides a good illustration. When observing a movie, children tend to cry out "I am X" or "I am Y" and to repeat this identification throughout the movie. Children also tend to express their identification with a certain character
  ("I am Z") when listening to a (known) story. Children even identify with certain characters of the "Teletubbies", not with the Teletubbies as such. The reason for such behavior is that it is more fun experiencing a story "as X" or "as Y" instead of just following the story from an uninvolved viewpoint. 

b.
The same phenomenon applies to the world of adults. The examples indicated at the beginning of this paper regarding identification with characters in movies may serve as an illustration. These examples also show that the concept of identification, as suggested here, does not at all require the presence of a "hero" in the sense of an extraordinary character to identify with. The relevant setting may or may not provide such hero. All what is required is a candidate for identification who allows to "personalize" the individual's perception of the environment. Such identification is, therefore, possible both with the burglar and the returning owner of the house.
 

c.
Identification with an actor in the relevant environment does, moreover, not require any "antagonistic relation" to some other actor in the same environment. Such "antagonistic relation" may, however, reinforce identification. The "thrill" in terms of utility gains due to identification may increase in the presence of such antagonistic relationship. Sport events are a good example. One may derive a certain utility from watching a sport event in terms of sheer aesthetic pleasure even without identification with one of the actors. The utility derived is, however, at least for more individuals greatly increased if such identification with any participant in the competition takes place.
 "Fan clubs" cultivate and further increase the possible utility gains stemming from such an identification. 

d.
The claim that identification occurs for the sake of realising the utility gains attributible to a thus "personalized" reality is, of course, the object of empirical testing. Since in the current stage of research, I cannot offer pertinent results, let me sketch out a conceptual example: Consider an individual confronted with a TV-programme featuring a tennis match. The spectator is unaware who the players are. The match is boring; it simply consists in two players hitting a tennis ball. What will the spectator do? The may seek to increase his utility. After a while, he will identify with one (any one) player. As soon as this identification has taken place, the match is interesting. The question then is: Will the player with whom the spectator identifies prevail? Every single "contested point" in the match is now full of tension. Whereas this identification will increase the utility to be derived from watching the match, it is an empirical question (depending in particular on the opportunity costs of time) whether such increase in utility is sufficient to continue watching the match. If the individual considers the utility derived from watching the tennis-match still insufficient, he will turn off the TV-set.

3.
Further implications

e.
Identification, as suggested above, is an "automatic" habit. Individuals have learned that "watching the environment with identification" increases utility over "simply watching the environment". Based on this experience, individuals constantly search for possible candidates for identification in order to secure these utility increases. Awareness of the phenomenon does not change the pursuit of identification. Even if one seeks to avoid "identification", it is hardly possible to resist to a "tempting identification" in terms of probable utility increases, if so suggested by the relevant situation.

Consider again the robbery case in the preceeding section. It seems fair to assume that lay judges, when sitting on the bench, do not explicitly seek identification with the accused or the victim. Rather this identification is an unintended outcome of watching the evidence being produced in the court room. 

IV.
Identification in the political arena and voting

1.
Perspectivism, identification and the economic theory of voting

An explanation of politics along  perspectivist lines is, in principle, compatible with standard instrumental accounts of voting. The individual voter casts a vote in order to further his goals, as seen in the light of the perspective (frame) applied. Whereas a change in the voter's window to the world may generate support for alternative politic behavior, the individual's voting would still follow an instrumental orientation. 

If voting is, however, seen in the light of identification patterns as suggested in the  preceeding section, the proposed concept of identification is closely linked to recent "expressive" voting contributions. The ressemblance is obvious: The "expressive" theory of voting, inter alia, holds (Brennan/Hamlin 1998) that "expressive voters are more likely to vote if the option on offer is one with which they more closely identify", that the individual citizen engages "in an act of identifying with a particular cause or characteristic" and that "the attributes with which the voter identifies" may be broadly defined such that "the voter may (also) identify with a candidate's moral character, good looks or ethnic origin". In the light of this apparent similarly, let me, in this section of the paper, discuss the consequences of the here proposed concept of identification for political choices and, in particular, its relation to "expressive voting".  

2.
"Expressive" voting

"Classical" economic interpretation of politics suggests to interpret voting behavior on instrumental grounds: The individual casts his vote for the goal of bringing about a certain electoral outcome which the voter prefers in terms of expected utilities. Since, however, the probability of casting the decisive vote is minimal in large elections, the cost of casting the vote regularly overweighs the expected benefits. The result is the voting paradox
. 


Instrumental interpretations along these lines have, in recent years, been supplemented by "expressive" accounts, which, albeit acknowledging instrumental aspects, emphasize that the act of voting can be seen as an expression of "a preference in and of itself"
. This expressive voting account analyzes electoral behavior in terms of the benefits and costs of voters' support for electoral candidates. Individuals, when voting, "register support for those positions then bring about certain policies" (Brennan/Hamlin 1998: 172). The theory of expressive voting holds that voters will be more likely to vote if the political actor is closer to their expressive ideal, as  conceptualized in the voters' "ideal point", This "ideal point" is defined in an encompassing manner (embracing, as pointed out above, inter alia, the candidate's moral character or ethnic origin). The analogy suggested is that of "cheering at a football match" (Brennan/Hamlin 1998: 50). This analogy is, however, misleading insofar, as cheering during the match serves instrumental purpose of motivating the favorite team. The appropriate analogy rather is the "applause" after the theaterplay or after the match. 

3.
An economic theory of applause


Let us start with the economics of expressive support and "identification". What would an economic account of applause be? 

a.
In a "classical" view, the economist would consider both the physical "bad" of clapping one's hands and the time employed therefore as "costs of applause". What are the benefits? In this respect, a crucial question arises. Do I wish to see the actor/team being applauded or do I wish to applaud myself? If my goal is only the outcome, i.e. the actor to be applauded, it is in my interest to rationally refrain from applauding: Let the others applaud, and let me freeride on their costs. If, however, my individual interest is not to simply see the actor applauded, but to applaud myself, we get a different picture: In this case, I applaud for the sake of applauding, i.e. of expressing my personal approval. 

The same type of analysis applies to "expressive" voting. A voter's political expressive interest does not yet explain voting. If the voter only wishes support for his  favorite candidate X to be expressed, he will still rationally refrain from voting: Such a result-oriented expressive concern fully translates into an instrumental goal, namely that of the  favorite candidate being cheered at. Only if the expressive concern is of personal nature, the expressive support may become the driving force for the act of voting. 

b.
Hence, the closeness of a political candidate to a voter's expressive ideal point is in itself not sufficient to explain why the voter wishes to personally express his support for the candidate. The pertinent motivational impetus to express support for the candidate oneself (in person) does not follow automatically from the political actor's being within the voter's threshold area ("k"), but from the utility derived from the very act of voting. Or in other words, if the individual casts his vote, he will vote for the candidate closest to his ideal point, but will be vote at all? 

Also the concept of identification does not provide the "proof" in this respect. The concept of "identification" helps, however, bridging the gap. The concept of identification is of help in understanding the underlying mechanism that triggers the consumption activity of voting: Individuals applaud, because this applause satisfies their interest in showing support to the actor.
 And in a manner analogous to the personal interest in applauding oneself to the actor is the theatreplay, the individual voter wishes to express his support for the political candidate in the political arena.
 

4.
Comparison of "expressive voting" models with "voting by identification"

What are the similarities between "expressive voting" and "voting by identification" and what are the differences? 

a.
Expressive theories explain voting behavior in the light of the political actor's closeness to the voters' expressive ideal. In particular, each voter is assumed to vote for a candidate only if the candidate is within a certain threshold distance to the voter's ideal point. Theory, hence, predicts positive participation in elections even if their outcome is quite obvious in advance, the scale of participation depending on the distribution of citizen ideal points and the above threshold distance k. Moreover, since the k-threshold determines the possible locations of candidates able to receive political support, the threat of global instability of the political equilibrium is removed. It is with respect to these principal properties of expressive voting were the two approaches are fully compatible: Also if voters identify with candidates on the grounds given in this paper, there will be a positive turnout in elections whose outcome is clear; expressive voters will support the candidates closer to their ideal points, the domain of politics being much broader defined than under strictly instrumental accounts.  

b.
What distinguishes the expressive voting in terms of "identification", as proposed here, from standard expressive voting? Theories both of instrumental and of expressive voting share, by and large, the idea that the political process does not feed back into the voters' frames. Also "expressive" voting theories tend to, therefore, assume the voters' "ideal points" as given and interpret the behavior of political actors as a reaction to the given distribution of individual ideal points. Whereas political actors compete also in the domain of expressive concerns, they do so by adopting a certain bundle of expressive attributes;
 and the individuals voter then examines, how close political actors are to his ideal point.  

Expressive accounts of voting, to be sure, argue that voters may express their support for any observable characteristic of the political actor and that they, therefore, "may be very much influenced by an candidate's rhetorical or presentational skills" (Brennan(Hamlin 1998: 165). But in the light of the more general theory behind, this statement has to be interpreted such that also "rhetorical or presentational skills" may qualify as attributes within the expressive domain. This statement is, at least according to the general model, not to say that the process of rhetorical presentation in itself is likely to influence voting patterns. The voter will, in the world of the model, always support the candidate closest to his ideal point (and in case of equi-distance will support the two candidates with equal probability). Presentational skills only influences voting behavior insofar as voters who favor say, exceptional rhetorical skills  (as an element in this expressive domain) will vote, other things equal, for candidates who exhibit these characteristics. The usage of these rhetorical or presentational skills, however, is not assumed to alter the relevant frames, the voters' evaluations of the political process and, hence, the outcome. 

In contrast, the approach suggested here assumes that the voters' ideal points are formed (however not solely) in response to the political arena. It follows that politicians do play an active role in forming ideal points, the underlying mechanism being that of framing and identification. The analysis developed in section II and III fully applies. 

c.
Examples are manifold. The approach adopted here may be considered helpful in explaining "solidarity voting" in the sense that voters may change their frame when seeing their government (which they, perhaps, politically dislike) being "unfairly" attacked from abroad. The Austrian current political situation may serve as an example. A further example is the political success of Austrian president Waldheim in the presidential elections despite of, or rather because of, the international political criticism against his person . 

Moreover, the approach here may be helpful in explaining "protest voting": Opposition leaders tend to deliberately introduce "antagonistic elements" into a political discussion, not for the sake of prevailing in the debates on the factual level, but to increase identification of the emotional level. The "sad" news, however, is that political cycling may well occur, because the voters' ideal points are not "given", but subject to constant change in the light of the complex political communication process described above.   
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� 	See e.g. Watzlawick (1988) pp 142 et seq


� 	In this sense, the constructivists school argues that scientific discovery does not primarily consist in discovering new continents or planets, but rather in seeing old "facts" in a new light; the new perspective applied creates a new picture of the world.


� 	See e.g. Lindenberg/Frey (1993) with further references.


� 	Kelman/Rottenstreich/Tversky (1996).


� 	Quattrone/Tversky (1988).


� 	Streißler (1998).


� 	The constructivist approach, as advanced by the psychological school of constructivism, distinguishes between the reality of first order and that of second order. Reality of first order contains truth statements with respect to repeatable proves (is the surface of the moon hard enough to carry the weight of a space rocket; Watzlawick 1978, 143). Reality of second order, in contrast refers to the meaning ascribed to the facts. The meaning of the world around us, therefore, depends on the "Weltbild" (the picture of the world) that the individual concerned carries with him. The consequence for psychiatry, therefore, consists in assisting in the change of the relevant "Weltbild" in cases wherein the standard "Weltbild" is the source of personal conflict.


� 	See e.g., Schulz von Thun (1993).


� 	The judge will decide the case in the light of the perspective adopted e.g., with respect to cases where it is unclear whether we have a case of negligence on the side of the tortfeasor or recklessness on the side of the victim, where the question is whether the parties should have clarified a certain issue in the contract or may ask for additional interpretation by the court, were the question is whether a legal issue shall be dealt with in an ex ante or ex post view or whether the ultimate goal of tort law is deterrence or compensation.


� 	Buchanan (1987), 178: "Individual values are, of course, constantly changing; so a postdecision ordering may be different from a predecision ordering. The assumption of constancy may, however, be useful in certain instances. For example, the assumption of given tastes in the decision making represented by the market is essential for the development of a body of economic theory. But the extension of this assumption to apply to individual values in the voting process disregards one of the most important functions of voting itself. The definition of democracy as 'government by discussion' implies that individual values can and do change in the process of decision making. Men must be free to choose, and they must maintain an open mind if the democratic mechanism is to work at all. If individual values in the Arrow sense of ordering of all social alternatives are unchanging, discussion becomes meaningless. And the discussion must be considered as encompassing more than the activity prior to the initial vote. The whole period of activity during which temporary majority decisions are reached and reversed, new compromises appear and are approved or overthrown, must be considered as one of genuine discussion." 


� 	See Eichenberger/Frey (1993: 60).


� 	Who need not be a "hero", but may be, say any character in "Winnie the Pooh".


� 	Of course, as a grown up spectator, I can always reject identification with either the burglar or the returning owner of the house, arguing to myself, that "it is only a movie" that I am watching. When doing so I would, however, reduce the utility then I can derive from watching the movie and, in this sense, I would act to my own detriment, if I reject the identification.


� 	Some more anecdotal evidence may suffice here: If I watch soccer on TV, and my kids approach for watching, the first things they say is the following: "I am with the reds", "I am with the greens" or, in case of my son, "Who is in the lead?", to then decide with whom to identify.





� 	Which may disappear if the intrinsic benefits from casting the vote out of a sense for civil or patriotic duty are considerable enough.


� 	See in particular the paradigmatic contribution by Brennan/Hamlin (1998).


� 	The act of applauding itself may, to be sure, serve the goal of dealing physically will emotions accumulated during the theaterplay. 


� 	Whether or not the individual actually engages in this electoral support, is, however, dependent on the cost incurred by the respective activity.  





� 	Equilibrium tends to converge towards a neighborhood of the mode of the distribution of citizens' ideal points (Brennan/Hamlin 1998: 172).
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